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MARUTI SUZUKI 

CMP – 8,441.50 

Key result highlights 

Higher price realization offset the impact of c 

hip shortage 
 

Maruti Suzuki India Ltd (MSIL) Q2FY23 revenue stood at INR 29,943 cr, marking a QoQ/YoY 
growth of 12.9%/45.7%, respectively. During the quarter, domestic sales volumes grew at a 
QoQ/YoY rate of 14.2%/40.6% to 4,34,090 units due to recovery in chip supplies and 
improvement in consumer confidence. Export volumes reported QoQ/YoY change of -
9.0%/+6.4%, respectively, to 63,195 units. Sales to other OEM volumes recorded a strong 
QoQ/YoY growth of 8.6%/75.8%, respectively, to 20,112 units in Q2FY22 due to improving sales 
volumes for Toyota Glanza and Toyota Urban Cruiser. Super Carry (LCV) volumes witnessed 
QoQ/YoY change of -19.6%/0.4% respectively to 8,692 units. 
The overall per unit realization (PUR) grew at a QoQ/YoY rate of 2.1%/8.5%, respectively, to INR 
5.5 lakhs 

On account of recent price hike (in the range of 3-5%) and better product mix. 
Except Ciaz, all other segments reported strong YoY growth 

In the domestic sales volume, except for Ciaz, all other segments of MSIL reported a YoY growth in sales volumes. Ciaz 
declined at a YoY rate of 7.1% to 4,254 units in Q2FY23. Mini/Small cars (Alto, Celerio, WagonR & Ignis) and Hatchbacks (Swift 
& Baleno) reported a YoY growth of 71.1% to 1,45,083 units and 34.3% to 96,549 units, respectively, while compact sedan 
(Swift Dzire) volumes stood at 35,216 units, YoY growth of 92.2%. SUVs  

(Breeza, S-Cross, S-Presso & Grand Vitara) grew at a YoY rate of 36.9% to 68,889 units due significant growth in Breeza and 
Grand Vitara volumes. 

Price hike reduced the impact of higher input cost on gross margins 
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Gross profit grew at a YoY rate of 62.1% to INR 8,060 cr, while gross margin improved by 273bps YoY to 26.9% in Q2FY23. 
Recent price hikes to mitigate input cost inflation improved the gross margins. EBITDA witnessed a YoY growth of 223.4% to 
INR 2,771 cr, while EBITDA margins improved by 509bps YoY to 9.3% during the quarter. Higher sales volume, price hikes and 
cost reduction efforts improved the operating profitability. Similarly, net profit reported a YoY growth of 333.9% to INR 2,113 
cr, while net margins improved by 469bps YoY to 7.1% in Q2FY23. 

Concall Highlights 

• The company laid foundational stone for EV facility in Gujarat and upcoming facility in Haryana. 

• The management said ~35,000 units production lost due to chip shortage in Q2FY23 vs. ~51,000 lost in Q1FY23. MSIL 

is trying to 

source chip from alternate suppliers to offset production loss. 

• Grand Vitara has received ~75,000 bookings during Q2FY23 of which >35% is for strong hybrid model. The company 
continues to witness strong order book of ~4.1 lakh units as on Q2FY23. With respect to launch of recent products 
they received ~1.3 lakh bookings 

• The company has total production capacity of 22.5 lakh units including Gujarat facility & production in Karnataka (at 
Toyota’s facility for Grand Vitara) would be over and above capacity. Also, the company would start new Haryana 
plant in Q1CY25E with additional capacity of 2.5 lakh units and can also extend capacity by 1 lakh units in its Manesar 
plant. Further management does not plan to shut production in its Gurugram plant. 

• The management said CNG demand remained strong in the PV space despite recent run-up in gas prices while it did 
taper in the CV domain. 

 

Valuation 

MSIL is currently trading at a FY25 forwarded P/E of 18.5x 
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